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How should I be planning for a longer economic downturn?
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Who Needs an Estate Plan? 
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2 Out of 3 Adults Still Don’t Have a Will
(Despite the COVID-19 Pandemic)

Source: https://www.caring.com/caregivers/estate-planning/wills-survey
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THE PERCENTAGE OF ADULTS WITH A WILL:
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How Far Are You in the Process of Creating a Will?

Source: https://www.caring.com/caregivers/estate-planning/wills-survey

Talked to a 
Loved One

Researched 
Online

Wrote Down a 
Basic Plan/

Decided on an 
Estate Plan

Made a Plan 
for Notifying 

Loved Ones of 
Wishes/Chose 

an Executor

Consulted a 
Lawyer

Filed 
Paperwork

25

20

15

10

5

0

Pe
rc

en
ta

ge
 o

f 
R

es
p

o
n

d
en

ts

OVER 

75% 
HAD NOT STARTED THE 
CONVERSATION

www.pbmares.com   |   6



What Does the Family Love Letter Cover? 

Helps you prepare 
for…

The avoidance of the 
death tax AND A legacy for the living

Provides your heirs 
with…

Executed estate 
planning documents AND Basic information and 

intentions

Will reduce or 
eliminate… Dissipation of assets AND Confusion, stress, and 

conflict in a time of grief
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Source: The Williams Group
https://www.bbh.com/resource/blob/12348/efb7f72e1db41ada8ef1d7d1a28f78f3/crossed-wires--why-most-generational-wealth-transfer
s-fail-pdf-data.pdf

Why Does This Matter?

THE CAUSES OF FAILED WEALTH TRANSFER

60% 25% 

12%

3%
Breakdown of family 
communication and trust

Poor legal/tax/
investment advice

Inadequately 
prepared heirs

Failure to establish 
family mission
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✔ Do you feel that you and your 
family are sufficiently prepared for 
your estate to transfer during a 
time of confusion and grief? 

Polling Question  
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Section I – Advisors and Assets

Section II – Financial Information

Section III – Insurance and Benefits

Section IV – Legal Documents and Other 
Information

Section V – Family History and Ethical Will

The Family Love Letter 
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✔ Primary Contact - Trusted Advisors

• Titling of Assets

• Retirement Assets

• Military Retirement/Survivor Benefits

• Brokerage Accounts

• Cash/Cash Equivalents

• Medical Assets

• Real Estate

• Frequent Flier Miles, other rewards, etc.

• Notes Receivable

• Stored/Physical Assets

• Lending of Money

Section I – Advisors and Assets
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✔ Mortgages, Loans, Liens, Lines of Credit

✔ Credit Card Information

✔ Subscriptions

✔ Lawsuits

✔ Policy Specific Information

✔ Life/LTC/Disability Insurance

✔ Health Insurance/Prescription and other Coverage

✔ Employment and Veteran/Govt. Benefits

Sections II and III – Liabilities & Insurance 
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✔ Estate Planning

✔ Trust Documents

✔ Personal, Family, and Pets

✔ Property Titles and Deeds

✔ Business and Personal Tax Returns

✔ Business Ownership, Buy/Sell Agreement

✔ Guardianships, Trustee Information

✔ Digital Assets

✔ Event of Incapacitation/Death - POA

Section IV – Legal Documents and Other Info.
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✔ Place of Birth

✔ Information on Parents, Grandparents

✔ Siblings, step and half siblings

✔ Adoption Information

✔ Religious/Fraternal Information

✔ Charitable Activities and Wishes

✔ Family History and Medical History

✔ Ethical Will

✔ Values/Traditions

Section V – Family History and Ethical Will
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✔ Baby Boomers
• Own 54% of the nations wealth

• Entire generation will be older than 65 by 2030

✔ Generation X
• Spending is larger than their size

• Average 20 years of professional experience

✔ Millennials
• Will surpass Boomers as largest living adult 

generation by 2028

• Only 24% demonstrate basic financial knowledge

Players Involved with Legacy Planning
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The Hierarchy in Money, Wealth and Estate Planning

Source: Fidelity Center for Family Engagement www.pbmares.com   |   16

“I’m sure they’re 
doing what’s best 

for everyone.”

“Do what you 
want, it’s your 

money.”

“I don’t want them 
to know.”

“They don’t have 
enough 

experience for 
this.”

“We don’t want 
them to worry.”

“It’s our money 
and our 

decision.”
“We don’t 

want to hurt 
their work 

ethic.”

“We don’t want 
to rock the 

boat.”



Peership in Legacy Planning

“What role do you 
see us playing?”

“What are your 
wishes and 
priorities?”

“How can I best 
engage with you 

on this decision?”

“What could 
we do 

differently?”

“How am I 
doing as a 
parent?” “What do you 

think?”

“How are you 
feeling about 
retirement?”

“What can 
we do to 
help?”

Source: Fidelity Center for Family Engagement www.pbmares.com   |   17



WISH

Closeness

Voice

Transparency

FEAR

Distance

Vote

Disclosure

Peership Continuum Conversations

www.pbmares.com   |   18



1. Estate Plan Review

2. Family Love Letter Notebook

3. Family Mission Statement

Visit our blog at 

www.pbmares.com/insights 

How Can We Help You?
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http://www.pbmares.com/insights
https://www.pbmares.com/family-love-letter-bridging-the-gap-between-generations/


Questions
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